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The purchase of a new
vehicle is often based on
emotions rather than an
objective decision-making. To ensure that you
get the best deal, here are a few simple steps you
can follow.

First, you must determine your need for
a new vehicle. Would a used vehicle fit your
need? Advertising is often intended to entice
customers into buying a new car. With the
appealing ads, customers often get dreamy
visions of owning a new vehicle. Before
entering a car dealership, make sure you’re
acting on need rather than want.

After you’ve determined that you need a
new vehicle, research the vehicle’s cost and
determine what price you’re able to pay. It’s
important to know the dealer’s invoice cost of
the vehicle before speaking with the dealer.
Information on vehicle pricing can be readily
found in many printed pricing guides and web
sites including, www.consumerreports.org and
www.kelleybluebook.com.

Now, you’re ready to speak with the
dealer. While negotiating the purchase price, it is
important to keep your focus on the dealer’s
invoice cost and how much you’re willing to
pay. Dealers talk about the Manufactures’
Suggested Retail Price (MSRP), or sticker price;
however, to avoid overpaying, know the dealer’s
invoice cost for the vehicle and negotiate up
from there, allowing a fair profit for the dealer.

Avoid beginning to bargain at the sticker price
and negotiating down.

Only after you and the dealer have settled on a
purchase price is it time to begin shopping
around for the best financing deal should you
finance or pay cash; should you go for rebate,
special dealer financing or finance the purchase
through a bank; should you use a home equity
loan for financing? When it’s time for you to
make a vehicle purchase, a variety of loan
payment calculators are available on
statefarm.com® to help you make educated
financial decisions.

Compare Financing Opticns

DCealer Bank
Financing Financing
Annual
Fercentage
Rate 359% 7.0%
Furchase Price $18,000 516,000
Down Fayment -3 1,600 -5 1,600
$14 400 §14 400
Cealer Rebate § 0 -5 1,000
Amaunt
Financed
Manthly $14 400 13,400
Fayments 532449 532088
(48 months)
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